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[bookmark: _qmiv0flthlzp]Clarify Your Ideal Client Worksheet
Before you begin your business development outreach, it is essential to clarify your ideal client audience so you know who you’re looking to reach.  Here are some clarifying questions to help you zero in on this client.  
1. Think about your 5 favorite clients.  Who do you look forward to talking with?  Now, consider your 5 most profitable clients. What are the common elements among them?  (Demographics, life stage, attitude, problems you help solve, areas of advice,  etc). 

2. Are there personality characteristics that appeal to you? 

3.  Are there personality traits that you want to avoid?  

4. What type of person is the firm best suited to work with given your service offering and value proposition?   

5. Are there specific transitions that fit your knowledge base, experience, life stage? (Any you want to avoid?) 

6. Are there specific professions, job types, titles, companies that appeal to you or with which you have experience? (Any you want to avoid?) 

7. What natural markets do you align with based on your stage of life, hobbies and interests, family/relationships, geography? (Any you want to avoid?) 

—---------------
[bookmark: _ipsypjf9dhdq]List out 10 aspirations or dreams of your ideal client.  Be specific.  Use first person. 
	Example 
	“We want to live abroad for a year once our children go to college (and pay for them to come visit us.)”   or “We want to be financially ready to retire before 65 even if we don’t actually stop working then.”  
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[bookmark: _hox2i8vt186c]

[bookmark: _6xgwx4kjm74g]List out 10 worries or concerns of your ideal client.  Be specific.  Use first person. 
	Example 
	“What if one of us starts to show signs of dementia?” or “What if we retire and realize it was too early?”  “What if I spend too much money going to Europe, and then I get sick later and can’t afford it?” 
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With clarity on the type of client you want to attract for Business Development efforts, you can now work through an outreach strategy.  
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Learn more at fulladvisorcoaching.com.
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