
Widows, 
Wives, & 
Friends

Beyond Basic Estate Planning 
for Women

PLUS NEW
“Legacy IRA” 

C h a r i t a b l e  G i f t  P l a n n e r s  o f  Ta m p a  B a y
K a t h l e e n  M .  R e h l ,  P h . D . ,  C F P ® ,  C e F T ®









Our Focus

Shocking statistics

Impact of grief and emotions
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Best practices, including what not to say
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Empowering and educating widows, wives, and friends

Legacy storytelling
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TRUE OR FALSE: 
There are about 12 million widows in the U.S., with approximately 1 million added each year.

The average age a wife becomes a widow is: (select one) 59,  65, or 71?

Half of women over age 65 live ___ more years after their husband dies. ?

TRUE OR FALSE: 
70% of Baby Boomer wives will outlive their husbands; 80% of women will be single at death.

TRUE OR FALSE: 
Widowed female seniors outnumber widowed males by more than 4 to 1.

TRUE OR FALSE: 
Widows feel less secure about financial matters after the death of their spouse.

TRUE OR FALSE: 
There are about 12 million widows in the U.S., with approximately 1 million added each year.

The average age a wife becomes a widow is: (select one) 59, 65, or 71?

Half of women over age 65 live ___ more years after their husband dies. ?

TRUE OR FALSE: 
70% of Baby Boomer wives will outlive their husbands; 80% of women will be single at death.

Over ___% of widows will not remarry after the death of their spouse. However, about ___% of 
widowers will remarry after losing their spouse, usually within 2-3 years.

? ?

TRUE OR FALSE: 
Widowed female seniors outnumber widowed males by more than 4 to 1.

The Shocking Statistics



80% 
of men

die married

80% 
of women

die single



70% 
of wives will be widowed



70% 
of inherited 
trillions will 
go to women



“The future is 
female and 

it’s female at 
midlife and 
beyond!”



“My husband’s death was the                                                          
_most traumatic event in my life.”                                                                        

                                                 -Claire
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Impact of Grief & Emotions



Major 
Transition



What she 
wants and 

needs



• Highly vulnerable time

• NO big irrevocable decisions

• Focus on immediate needs, settle 
estate, cash flow and asset review, 
file for benefits

Financial Triage 
Need to be heard and understood

Breathe

1. GRIEF/Numb

Taking care of me

• “Financial Steps” done

• Basic estate planning,  investments 
and taxes

• Pre or post-retirement issues and 
house decisions

General Planning 
Cognitive functions normalized 

Balance

2. GROWTH/Journey

Taking care of business Taking care of more

• Repurposing; independence 

• Advanced estate and             
charitable planning

• Special family issues

• Sharing letters, stories, values                         
& aspirations for future generations

Advanced Planning
New life evolves

Fulfillment

3. GRACE/Transformation

Feel Financially Secure

3 Stages of Widowhood©

Source: Kathleen M. Rehl, Ph.D., CFP®, CeFT® Emeritus, author of Moving Forward on Your Own: A Financial Guidebook for Widows



Listen more, talk less

Encourage taking time—DFZ

Avoid clichés & drop jargon

Show compassion and care

Best Practices
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“Widows Voices:                            
The Value of Financial Planning”

“Helping Repartnered Widows 
Navigate Romance and Finance: 
The Role of Financial Advice”

“Enhancing Financial Confidence 
Among  Widows: The Role of 
Financial Professionals”

“Self-Empowerment Among Widows: 
A Financial Planning Perspective”
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Skilled professionals—using 
empathy and communication 
skills—were almost twice as 
effective compared to less-
skilled professionals



Educating and Empowering Widows, Wives, and Friends 
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What to Do Before You 
Kick the Bucket

Effective Estate & 
Legacy Planning

Attorney April Hill
and

Kathleen Rehl, Ph.D., CFP® 
Author and Legacy Storyteller

Hosted by the UUSP Board of 
Endowment and the 

Care Committee



Talking 
about sex 
won’t 
make you 
pregnant,



Multiply your impact 
as a new Legacy Builder 
before year’s end to earn 
$500 for UUCSS!





Host a special venue event



Write Your Personal 
Legacy Letter for 
Family & Friends

Presented from the Heart by

     Kathleen M. Rehl, Ph.D., CFP®





BETTER THAN 
CAKE!









Let social media promote your 
work with the “Legacy IRA”
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Do.One.Thing.
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